Your listing agent is your most important selling tool today.

Yes, the market is still challenging. Buyers are having a tough time
qualifying for morigages. Offers are coming in at numbers less than
sellers need. Leasing your home instead of selling has now become
and option. Offering owner financing may be something you will
now consider. This and some much more must be considered today
in order to get you out from under yeur current home payment.  So
who is analyzing these options for you? |s this personavailable 24/7
to meet with each and every prospect who is considering your
home? Does this person have .the experience and knowledge to
think outside of the box and make the deal for you?

No, it 1s not just about listing the home on MLS, making nice
brochures and possibly hosting “an open house., It is about
knowing how to take a prospects dreams of living in your home and
making this a reality. These "paople “don't come to look at your house
for decorating ideas, they come with the idea of making your home
their-new home. Who is helping them accomplish this? One person
better be your listing agent. .
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